Dear Veterinarian: Don’t take our word
for it. Take the words
of other equine

I wanted to let vou know about some of the exciting programs we have planned 5 ;
: ; veterinarians.

for SURPASS® (1% diclofenac sodium) during 2007, because we will be
encouraging horse owners to talk with you about the benelits of putting the power
where the pain is.

Increased awareness creates interested clients.

From January through December, 2007, we will be running our SURPASS, the horse'v g
“Which Route?” spread ad in national magazines targeted to horse owners. dion (systemic) i ligh
mcluding: Eguus, The Horse, Chronicle of the concentrations. A good exampl
sy Horse, Quarter Horse News, Performance Horse 18 the tapically admumstered
: — ¢ and Practical Horseman. NSALD, SURPANS, which

This ad quickly communicates how SURPASS drug |
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goes directly to the painful jomnt, bypassing
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sensitive internal oreans, versus traditional
NSAIDs that must travel throngh the horse’s

entire system.
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Our potent testimonial ads will too.
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During this same time period, we'll also be running
SURPASS ads featuring champion barrel racer Terri
Kaye Kirkland in Barrel Horse News and Barrel Racer

News. Terrt Kaye talks about why she now prefers the P Tl

SURPASS to systemic bute (phenylbutazone) treatment.
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Prepare for a big jump in interest.

All of these activities will generate significant interest in
SURPASS. I encourage vou (o visit surpasshorse.com (0
review the mformation that horse owners will be seeing so
you are prepared to answer their questions and make your

recommendation. In addition, I'm enclosing our horse

owner brochure to help vou talk with your clients in the
field and explain how SURPASS works.

See reverse for special offer.



Along with a premium offer to support
your recommendation.
To help drive sales, every SURPASS ad encourages
horse owners to visit our Web site to take advantage ol
a special offer, The new offer is a FREE “Chloe,” the
SURPASS horse, with prool” ol purchase. This soft, plush

pony is named for diclofenac sodium, the active ingredient

in SURPASS topical cream—and she comes complete
with her very own cotton SURPASS I-shirt. Owners simply
download an order form [rom the site and return 1t to IDEXX with

a copy of an invoice from you, their veterinarian, for the purchase of SURPASS.

Finally, I'd like to point out the Happy Owners and Happy Equine
Professionals pages of the new Web site. I think you'll find the comments
of other equine practitioners particularly interesting.

Let us know if you need further support.

If you would like more information about SURPASS, to schedule a seminar in
your practice or to order additional product, contact your IDEXX equine health
sales specialist. You can also call IDEXX Pharmacecuticals Customer Support at
[-800-374-8006. Get ready for the rush...

Sincerely,
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Scott Moffitt
Director of Equine Marketing and Sales, IDEXX Pharmaceuticals

Buy two boxes (12 tubes) of SURPASS

IPANCL ISR AGIVYER before June 29, 2007, and
pay for only 10 tubes.

RICHARD MARKELL. DVM
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